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 GLOBAL TRADE OVERVIEW 
 
 
In 2006, the global market for fertilizers 
(excluding domestic fertilizer trade) 
was estimated at US$28bn. Global 
trade in fertilizers expanded at 18% 
annually between 2002 and 2006. 
Between 2002 and 2006, CARICOM 
exporters mainly focused on exporting 
Urea. Therefore, this note will focus 
only on Urea trade. In 2006, importers 
globally spent US$6.4bn on Urea (in 
packages weighing more than 10 kg)1. 
Between 2002 and 2006, import 
spending on urea increased by 23% 
annually, with no growth in the actual 
volume traded, showing that the 
average trading price for urea 
increased over the period. In 2006, the 
average unit import value for urea was 
US$263/tonne. Apparently, Urea is 
gaining importance as a fertilizer as its 

import dynamism exceeds the industry 
average annual import growth rate 
between 2002 and 2006. 
In 2006, the top importing markets for 

Urea included Thailand, Mexico, The 
USA, Brazil, Turkey and France (See 
Figure 1 below). 
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Between 2002 and 2006, dynamic import 
expenditure was also observed for Urea 
in markets such as India (215% import 
spending growth annually between 2002 
and 2006), Pakistan (“3154%”- this is not 
a typo), Iran (213%), Nigeria (52%), 
Bangladesh (268%), Cameroon (38%), 
Guatemala (44%), Tanzania (39%), 
Zimbabwe (301%), The Czech Republic 
(47%), Mozambique (40%), Bolivia 
(53%), Slovakia (40%), Mauritius 
(146%), Egypt (180%) and Bahrain 
(102%). The region’s Urea exporters did 
not focus on these dynamic markets, but 
remained focused on the USA and Latin 
America which generally showed less 
dynamism in sales. 
 
 
 

 CARICOM FERTILIZER TRADE 
 
Although fertilizers are not a major 
CARICOM export, it remained one of the 
sectors in which there was a trade 
surplus (i.e. the region generated more 
export revenue than the amount of 
money spent on importing the product). 
This is a crude measure of trade 
competitiveness and as such, this sector 
is one which continues to show promise. 
In 2006, the region spent US$73mn on 
imported fertilizers (of which Urea 
imports were US$26mn), whilst 
generating US$162mn in export sales (of 
which urea generated US$161 mn in 
sales). Therefore, there was a trade 
surplus of around US$90mn generated 
in the fertilizer industry in 2006. Urea had 
an even larger trade surplus of around 
US$115mn in 2006.  

 
 EXPORT MARKETS FOR CARICOM UREA 

 
CARICOM Urea exporters generated US$161mn in export sales in 2006 from 12 
markets. Between 2002 and 2006, sales of Urea were dynamic, growing by 29% 
annually, compared to the 23% average growth for all products from the region. 
This shows that even though Urea was a relatively smaller export from CARICOM, 
it was growing in its importance for export revenue generation. The Urea export 
market is mainly extra-regional as in 2006, 94% of export sales were generated 
from outside CARICOM. 
 

Although fertilizers are not a major CARICOM export, 
it remained one of the sectors in which there was a 
trade surplus (i.e. the region generated more export 
revenue than the amount of money spent on 
importing the product). 

Urea exports are interesting, because even though the USA dominated as an 
export market in 2006, CARICOM firms demonstrated a willingness to explore 
non-traditional markets. Regional exporters were tapping into a number of Latin 
American markets for sales with only the USA, Guyana, Barbados and France 
markets which could be viewed as traditional in nature.  
 
In 2006, CARICOM Urea producers exported their Urea for US$271/tonne which 
was in line with the global average unit value of US$263/tonne. However, it was 
observed that intra-regional exports commanded a greater average unit value 
than extra-regional shipments. In 2006, shipments of Urea to Guyana were sold 
at US$771/tonne, and shipments to Barbados for US$632/tonne. Whilst, 
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shipments to Canada were sold at 
US$258/tonne and shipments to Costa 
Rica at US$253/tonne.  
 
 reflect a significant difference in 
transportation/logistics costs, and 
possibly margin practices between intra 
and extra-regional shipments. This 
could be another factor which retards 
intra-regional trade in Urea. 
 
Between 2002 and 2006, CARICOM 

export sales dynamism was observed in 
Colombia (export sales growth of 69% 
annually), Canada (49%), and Barbados 
(45%). First time shipments were also 
observed to Mexico, Panama, Peru, 
Costa Rica and Honduras.  
 
 
 

 IMPORT SOURCES FOR UREA 
 
In 2006, CARICOM fertilizer importers 
sourced Urea at an average cost of 
US$319/tonne from 6 markets. As was 
observed with exports, regional 
importers sourced Urea cheaper from 
extra regional sources. The Russian 
Federation sold Urea to the region for 
US$202/tonne and Belgium 
US$314/tonne. Whilst, Trinidad & 
Tobago, the only regional Urea 
producer (and a top global exporter of 
Urea), supplied the region with Urea at 
an average cost of US$761/tonne.  
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In 2006, the Russian Federation 
supplied over half of the 82,061 tonnes 
of the fertilizer imported into the region, 
with Trinidad & Tobago supplying 
another 33% (which implied that these 
two markets provided almost 90% of the 
region’s import needs). The Russian 
Federation was the cheapest major 
global source of Urea in 2006 exporting 
the product at US$184/tonne. However, 
evaluating the 6 import sources utilized 
in 2006, there were cheaper sources of 
Urea including untapped markets such 

as the Ukraine, Canada, Qatar, Saudi 
Arabia, China, Egypt, Germany, 
Argentina, Belarus, Estonia, Sweden 
and Ghana. The region currently 
imposes a 10% Common External Tariff 
on extra-regional imports of Urea, and 
has not liberalized Urea in any trade 
agreements that it has negotiated. 
However, commercial farmers do 
receive some duty concessions at the 
government’s discretion. 
 
 
 

 DUTY TREATMENT OF CARICOM 
UREA EXPORTS 
 
CARICOM exporters have trade 
agreements and arrangements which 
allow duty free exports of urea to a 
number of top import markets including 
the USA, France, The United Kingdom, 
Belgium and Germany. Trinidad/Tobago 
urea exporters (and any other potential 

new entrants from the region) have a 
10% preference margin1 within 
CARICOM and a 6.5% preference 
margin within the European market. All 
12 markets to which CARICOM 
exported Urea in 2006 were duty free. 
Colombia provides duty free treatment 
to Trinidad’s Urea exports, but charges 
duties of 5% to those countries with 
which it has no trade agreements.  
 
Additionally, Brazil, Australia, Japan, 
Nigeria, Bangladesh, Costa Rica, 
Guatemala, Singapore, Mauritius, 
Paraguay and Bolivia provide duty free 
treatment for Urea imports from the 
world. The region does not currently 
export to India (the 4th largest import 
market in 2006), and a market which is 
showing significant dynamism in import 
spending. Any exports of Urea from the 
region would encounter a 15% tariff. It is 
also interesting to note that Turkey, the 
6th largest import market in 2006, would 
apply a 6.5% duty on any CARICOM 
Urea exports. However, on Turkey’s 
eventual accession to the European 
Union, these duties would be removed 
as they assume the duty free quota free 
commitments made to exporters 
including those from CARICOM, under 
the Economic Partnership Agreement 
(EPA).  
 


